THE  CONVENTION 
CIRCUIT 


Dick  Yeomon  and  Kon  Breiictt  ol  the  recont 
Hamilton,  Ontario  Convention  of  the  Canadian 
Numismatic  Association. 


A  national  convention  of  coin  collectors  is  always  stimulating  to  me. 
Pete  Focrster,  Ken  Bressett  and  1  had  a  wonderful  time  in  Atlanta  re¬ 
newing  old  friendships  and  making  new  ones. 

Before  Atlanta.  I  had  enjoyed  a  lively  weekend  with  the  Blue  Ridge 
Numismatic  Association  in  Glemson,  South  Carolina.  There  was  also  an 
adventurous  interlude  during  a  side  trip  to  Dahlonega,  where  I  panned 
gold  on  the  site  of  the  first  gold  rush  in  1828  and  near  the  spot  where 
the  Dahlonega  mint  once  stood. 

Atlanta  was  my  22nd  consecutive  annual  convention.  Not  only  was  it 
the  largest  in  attendance  (1504  paid  badge-wearers),  but  I  thought  the 
most  progressive  and  inspirational.  The  educational  forum  and  the  high 
quality  of  exhibits  made  it  most  outstanding. 

My  impressions,  expressed  in  a  limited  space,  can  be  summed  up  some¬ 
what  as  follows: 

The  average  collector  today  is  more  aware  of  coinage  history  and 
contemporary  coinage  of  other  nations.  Canada,  England  and  Latin 
America  arc  particularly  prominent.  There  is  a  new  level  of  interest  in 
coin  preservation  which  includes  holders,  coin  tubes  and  envelopes  of  all 
kinds. 

There  is  little  doubt  that  the  ranks  of  numismatics  at  the  higher  levels 
are  swelling  and  creating  a  gradual  scarcity  of  all  collectible  numismatic, 
material.  A  comforting  thought-  there  will  be  no  scarcity  of  coin  ac¬ 
cessories  if  WHITMAN  can  help  it. 

R.  S.  Yeoman 
Vice-President  and 
General  Manager  * 

Coin  Supply  Division 


SAGE  ADVICE  FOR  NEW  COLLECTORS 


About  the  best  bit  of  advice  that  one 
could  give  to  a  new  collector  would  be 
to  encourage  him  to  join  a  local  coin 
club.  Some  of  the  users  of  Whitman 
Coin  Folders  scarcely  even  realize  that 
they  arc  coin  collectors — they  simply 
have  accepted  a  challenge  to  fill  their 
holders  with  the  coins  found  in  their 
pocket  change.  Most  of  them  believe 
that  the  true  coin  collector  is  a  person 
who  spends  thousands  of  dollars  for 
choice  specimens,  not  realizing  that  the 
vast  majority  of  collectors  are,  in  fact, 
average  jx-ople  like  themselves  who  are 
also  trying  to  assemble  a  complete  set 
of  dates  from  circulation.  The  home¬ 
town  coin  collectors’  club  usually  con¬ 
sists  of  about  95  |>er  cent  of  these  be¬ 
ginner  collectors  using  the  Whitman 
folders  and  only  a  few  of  the  members 
arc  the  more  advanced  collectors — these 
“experts”  arc,  of  course,  invaluable  to 


the  club.  They’  instruct  and  guide  the 
neophytes  toward  becoming  well  in¬ 
formed  numismatists. 

The  local  clubs  generally  meet 
monthly  in  a  centrally  located  building: 
often  the  YMCA  or  Civic  Center.  The 
attendance  usually  varies  between  ten 
and  thirty  collectors.  The  main  purpose 
of  the  meetings  is  to  bring  together  col¬ 
lectors  who  are  interested  in  the  same 
subject — trying  to  complete  their  sets  of 
coins  and  these  meetings  not  only  stim¬ 
ulate  their  interest  in  the  hobby,  but 
also  give  them  a  chance  to  buy.  or  swap 
coins  and  help  than  to  complete  their 
collections.  The  new  collector  will  never 
feel  out  of  place  at  a  coin  club  meeting. 

It  is  nice  to  know  that  now  many 
young  collectors  can  attend  meetings 
of  their  High  School  coin  clubs.  Teach¬ 
ers  arc  always  anxious  to  encourage 
these  activities  and  assist  in  forming 


such  a  club  if  they  do  not  have  one. 
Boy  Scouts  will  be  happy  to  learn  that 
merit  badges  arc  now  given  for  pro¬ 
ficiency  in  coin  collecting. 

Another  good  suggestion  to  pass  on  to 
the  new  collector  would  be  to  encourage 
him  to  join  the  American  Numismatic 
Association.  Explain  to  him  about  their 
large  world  wide  membership:  the  an¬ 
nual  conventions;  the  free,  use  of  their 
large  numismatic  library  and  the  splen¬ 
did  monthly  publication  that  is  always 
full  of  interesting  coin  articles,  up-to- 
date  news,  and  advertisements  of  all 
of  the  leading  coin  dealers  throughout 
the  country. 

Details  about  this  association  may  be 
obtained  from  Mr.  Lewis  M.  Reagan. 
Box  577,  Wichita,  Kansas.  A  current 
sample  copy  of  the  “Numismatist,”  their 
official  monthly  magazine,  may  be  ob¬ 
tained  by  sending  50<?  to  Mr.  Reagan. 


COIN  SUPPLY  SALES  QUADRUPLED  FOR  MISHA WAKA  NEWS  AGENCY 


their  door  at  the  prescribed  intervals  of 
between  two  and  three  weeks. 

“Selling  on  a  direct  basis  also  gives 
us  the  opportunity  to  meet  and  talk 
with  our  customers.  When  they  sec  that 
w’c  want  to  help  them  with  faster  serv¬ 
ice,  they  seem  to  want  to  work  harder 
to  help  themselves. 

“Another  of  the  merchandising  ideas 
that  has  helped  to  build  sales  is  the 
Whitman  floor  stand  wire  rack.  Neat 
and  compact,  the  rack  allows  customers, 
who  wouldn't  ordinarily  have  the  space 
for  a  complete  line,  to  earn'  a  line  of 
the  popular  titles. 


Front  ond  boek  viowi  of  Mr.  DoVorkin's  dis¬ 
play  rock. 


I  noticed  the  other  day  that  orders 
from  the  Mishawaka  News  Agency  are 
averaging  four  times  the  amount  that 
they  were  last  year.  Increases  such  as 
these  are  always  pleasant  for  us  to 
notice,  and  I  became  curious  to  learn 
how  this  came  about. 

I  asked  Mr.  E.  T.  DeVorkin,  man¬ 
ager  of  the  Mishawaka  News  Agency, 
Mishawaka,  Indiana,  if  he  would  give 
me  an  inside  picture  of  his  sales  opera¬ 


tion  and  try  to  explain  how  this  tre¬ 
mendous  increase  in  business  came 
about.  We  are  reprinting  herewith  his 
entire  letter  complete  with  the  interest¬ 
ing  photographs  that  he  sent. 

“The  rapid  climb  in  our  coin  book 
and  supply  sales  can  be  traced  quite 
simply  to  our  method  of  direct  selling 
and  prompt  service.  In  order  to  achieve 
this  we  are  employing  a  delivery  truck 
that  carries  the  complete  Whitman  line 
to  our  customers  in  northern  Indiana 
and  southern  Michigan. 

“We  feel  the  truck,  a  Volkswagen 
panel  with  built  in  shelving  equipped 
to  stock  the  entire  line,  is  the  real  key 
to  our  early  success.  It  has  enabled  us 
to  push  out  in  all  directions  in  a  rela¬ 
tively  short  time.  A  large  share  of  our 
new  customers  were  won  over  simply 
on  this  point.  They  like  the  idea  that 
we  bring  the  books  and  supplies  to 


“To  encourage  our  customers  to  e:^| 
panel  into  new  books  and  supplies,  w^ 
came  up  with  the  itlea  of  attaching  a 
full  length  peg  board  on  the  reverse 
side  of  the  rack.  Using  individual  wire 
pockets  and  spikes,  the  customer  can 
display  more  merchandise  in  the  same 
amount  of  space  allotted  for  the  rack. 

It  also  prompted  us  to  start  packaging 
much  of  the  smaller  supplies  such  as 
envelopes,  tubes  and  holders  for  peg 
board  sales. 

“The  specialized  delivery  truck  opera¬ 
tion  was  begun  in  mid-June.  Previously 
we  serviced  customers  only  in  the  im¬ 
mediate  area  of  South  Bend,  Elkhart 
and  Mishawaka  while  relying  on  dealers 
outside  that  area  to  pick  up  their  own 
oVders  at  our  retail  store.  As  you  might 
expect,  sales  jumped  fast. 

“The  direct  sales  operation  is  handled 
by  my  son,  Shcrwin  H.  DeVorkin.  In 
the  three  months  he  has  been  calling  on 
our  customers,  whose  borders  extend 
north  at  Kalamazoo,  Battle  Creek  and 
Jackson.  Michigan,  to  south  at  Ko¬ 
komo,  Marion  and  Lafayette,  Indiana, 
we  have  added  over  100  new  accounts. 

“Our  newest  venture  into  broader 
merchandising  is  mail  ordering.  It  Is 
set  up  on  a  prepaid  postage  basis  amL 
will  in  no  way  infringe  on  our  dirccfl 
sales  customers.  ^ 

“The  primary  purpose  of  the  mail 
order  branch  is  to  service  customers 
outside  the  northern  Indiana  and  south¬ 
ern  Michigan  zones  in  which  our  de¬ 
livery  truck  operates.” 


COMING  SOON 
MARK 

YOUR  CALENDAR 


“Store  Cards  of  the  Civil  War”  by 
George  and  Melvin  Fuld — This  Ls  a 
new  book  covering  the  Civil  War 
cents  issued  by  merchants.  It  is  a 
companion  to  the  Patriotic  Civil  War 
token  book  and  a  part  of  the  dollar 
Coin  Reference  Scries.  The  book  is 
scheduled  to  lie  released  within  the 
next  30-60  days. 

Numismatic  Labels — a  series  of  pres¬ 
sure-sensitive  labels  and  decal  label^^ 
is  being  prepared  as  an  addition 
the  line.  These  labels  arc  especiall^^ 
designed  for  use  with  Whitman  coin 
albums.  They  may  also  be  used  on 
plastic  holders,  coin  boxes  and  stor¬ 
age  drawers.  These  will  lx*  available 
through  your  jobber  soon. 


IN  THE  WtT 

PLANNING 

STAGE 

“A  Guide  Book  of  Mexican  Decimal 
Coins”  by  T.  V.  Buttrey — we  are  still 
hard  at  work  on  this  book  and  feel 
that  it  will  eventually  be  one  of  the 
more  important  books  in  the  WHIT¬ 
MAN  line.  Plans  call  for  this  to  be 
ready  by  early  1962. 

“Coins  of  Puerto  Rico  and  the  Virgin 
Islands”  by  Maurice  Gould  and 
Lincoln  W.  Higgie,  III — this  is  being 
planned  as  an  addition  to  the  dollar 
Coin  Reference  Scries.  The  tremen¬ 
dous  amount  of  research  involved  in 
this  book  has  produced  enough  ma¬ 
terial  to  possibly  make  two  specialized 
ljooks  out  of  the  subject. 

“Pageant  of  World  Commemorative 
Coins”  by  Thomas  W.  Becker — The 
manuscript  for  this  l>ook  is  completed 
and  we  are  now  making  a  final  search 
for  all  of  the  coins  needed  to  illus¬ 
trate  this  monumental  work.  It 
should  be  in  print  by  late  1961. 

“Commemorative  United  States  Coins” 
by  Arlie  Slabaugh — The  concluding 
chapters  of  this  article  will  soon  ap¬ 
pear  in  the  Numismatic  Scrapbook 
Magazine.  It  will  then  be  published 
as  an  important  addition  to  the  dol¬ 
lar  Coin  Reference  Series. 

“Fantastic  History  of  the  1804  Dollars” 
by  Walter  Breen,  Eric  Newman,  Ken 
Bressett  and  Lynn  Glaser-  Mr.  New¬ 
man  spoke  about  the  1804  dollars  at 
the  recent  American  Numismatic  As¬ 
sociation  Convention.  His  talk  was 
heralded  as  one  of  the  most  thrilling 
and  important  numismatic  speeches 
in  recent  times.  The  unprecedented 
interest  in  this  coin  will  lead  us  to 
produce  the  l>ook  at  the  earliest  pos¬ 
sible  date. 

“Misstruck  Coins"  by  Charles  Schcr- 
merhorn- — New  government  regula¬ 
tions  concerning  mint  error  coins  will 
soon  be  available  for  inclusion  in 
this  book.  Look  forward  early  in 
1962. 

“A  Guide  Book  of  English  Coins”  by 
Ken  Bressett— the  ever-growing  in¬ 
terest  in  British  coins  as  created  by 
the  WHITMAN  albums  now  de¬ 
mands  that  we  produce  an  accurate 
catalog  of  these  items.  Because  of  the 
importance  of  this  book,  we  will 
make  every  effort  to  have  it  on  the 
market  before  the  end  of  this  year. 


NUMISMATIC 
SUPPLY  CATALOG 

Many  jobbers  have  mentioned  to  us 
from  time  to  time  that  there  was  a  defi¬ 
nite  need  for  a  complete  catalog  of 


WHITMAN  Coin  Supplies;  a  catalog 
that  could  be  used  by  jobber  salesmen 
when  calling  on  their  dealer  accounts. 
Following  their  suggestion,  we  have 
produced  a  1 6-page  brochure  describing 
and  pricing  every  item  in  the  WHIT¬ 
MAN  line.  In  addition  to  listing  the 
regular  coin  supplies,  information  is 
given  concerning  WHITMAN  sales 
aids  and  the  new  illustrated  ad  mats 
arc  shown  in  reduced  size.  We  feel  that 
every  dealer  should  have  a  copy  of  this 
catalog  to  keep  him  informed  of  every¬ 
thing  that  is  currently  in  the  Whitman 
Coin  Supply  Line. 

If  your  jobber  source  has  not  already 
supplied  you  with  a  copy  of  this  catalog, 
we  would  be  happy  to  send  you  one. 
You  may  request  this  through  the  Coin 
Supply  Division.  WHITMAN  PUB¬ 
LISHING  COM  PAN' V.  Racine.  Wis¬ 
consin.  This  new  brochure  is  known  as 
form  No.  9290A.  All  Hems,  in  this  cata¬ 
log  arc  available  only  through  WHIT¬ 
MAN  coin  supply  jobbers  located  in 
every  major  trade  area  throughout  the 
country. 


INTEREST 
BEARING  NOTES 


Harold  Whitcneck  of  Boston,  Mass., 
told  me  the  other  day  that  he  recently 
made  a  $55  retail  sale  of  Bookshelf  al¬ 
bums  to  a  single  customer.  This  sounds 
like  it  might  be  a  record  amount  for  a 
single  retail  sale.  We  would  like  to  hear 
from  any  other  dealers  who  have  noted 
similar  or  even  higher  sales. 

Kenneth  L.  Spring  of  Leesburg,  Fla., 
we  note  is  issuing  loose  leaf  catalog 
sheets.  These  arc  produced  by  the  photo 
ofTsct  method  and  reproduce  the  vari¬ 
ous  WHITMAN  coin  supply  ads  and 
leaflets.  They  make  a  very  attractive 
and  effective  advertising  piece. 

Last  month  we  received  a  rather 
strange  request  but  were  happy  to  com¬ 
ply  with  it.  A  jobber  who  sells  the  35<f 
British  coin  folders  in  England  wanted 
a  supply  of  circulars  pricing  these  al¬ 
bums  in  shillings  and  pence.  We  learned 
that  the  albums  sell  for  3  shillings.  6 
pence  in  England,  and  within  a  couple 
of  weeks  we  were  able  to  send  him  the 
leaflets  with  a  large  3s  6d  printed  on 
them.  Even  though  we  arc  constantly 
writing  about  foreign  coins  in  our  pub¬ 
lications,  these  leaflets  with  a  foreign 
price  on  them  were  one  of  the  strangest 
printing  jobs  we  have  yet  had. 


Did  you  notice  the  new  WHITMAN 
coin  supply  trademark  on  the  masthead 
of  this  issue?  This  new  symbol  showing 
a  stylized  eagle  has  recently  been  regis¬ 
tered  for  us  and  will  appear  in  all  of 
our  ads  on  WHITMAN  coin  products 
from  now  on. 


PHILIPPINE  COIN 
BOOK  RELEASED 

UNITED  STATES  TERRITORIAL 
COINAGE  FOR  THE  PHILIPPINE 
ISLANDS  by  Neil  Shafer  is  the  newest 
addition  to  the  Whitman  Coin  Refer¬ 
ence  Series.  This  booklet  is  uniform  in 
size  and  appearance  with  each  of  the 
previous  volumes  in  the  popular  dollar 
Coin  Reference  Series. 


The  subject  is  popular  and  current 
because  interest  in  Philippine  coins  has 
now  risen  to  the  point  where  they  are 
among  the  hottest  of  all  coin  collecting 
categories.  The  entire  book  first  ran  in 
serial  form  in  the  Numismatic  Scrap¬ 
book  Magazine  during  the  past  year. 
This  method  of  presenting  the  book  to 
a  selected  group  of  collectors  prior  to 
publication  has  pointed  out  the  interest 
in  this  series  and  indicates  to  us  that  the 
Philippine  book  will  lx*  a  popular  seller 
for  many  years  to  come. 

Neil  Shafer  has  covered  in  this  l>ook 
the  complete  numismatic  history  of  the 
Philippine  Islands  from  the  Spanish 
period  of  1898  to  the  present  day.  A 
detailed  listing  of  the  coins  issued  from 
1903  to  1946  while  the  Philippines  were 
a  United  States  Territorial  possession  is 
given.  This  listing  tells  quantities 
minted  each  year,  current  market  values 
of  all  dates,  mints  and  varieties  and 
gives  special  informative  notes  on  cvexy 
issue.  Miscellaneous  tokens  and  medals 
arc  also  covered  in  this  book  as  well  as 
all  of  the  issues  of  Culion,  the  leper 
colony  and  the  unusual  pieces  struck 
during  the  Japanese  occupation. 

The  stock  number  of  this  book  is 
9381.  It  has  64  pages  with  a  flexible 
gold  stamp  cover:  7$4"  by  5j4"  and 
will  sell  for  $1.00.  Beginners  as  well  as 
advanced  collectors  will  find  this  a 
necessary  addition  to  their  library. 


NEW  SALES  AIDS 
FROM  WHITMAN 


A  new  window  streamer  lias  just  !>ccn 
printed  which  we  feel  you  will  find  an 
attractive  addition  to  your  retail  store. 
These  streamers  are  approximately  6" 
hy  20"  and  arc  printed  in  a  bright  day- 
glow  green.  Their  attractive  appearance 
and  size  will  make  them  a  welcome  ad¬ 
dition  for  use  in  your  windows,  doors 
and  on  counters  and  showcases.  The 
streamers  state  that  your  store  is  a 
“Headquarters  for  complete  selection 
of  Whitman  coin  folders,  albums,  coin 
catalogs  and  accessories/’ 

These  streamers  arc  available  through 
your  regular  jobber  source  without 
charge.  If  your  jobbers  do  not  have 
these  yet,  they  may  obtain  them  with 
their  next  supply  shipment.  Dealers 
should  not  request  them  directly  from 
the  WHITMAN  office. 

Another  important  new  sales  aid  is 
the  Bookshelf  displaycr  shown  below. 


This  display  rack  is  designed  to  hold 
an  assortment  of  approximately  26 
Bookshelf  albums.  It  will  fit  neatly  on 
your  sales  counter  or  shelf  and  is  Ixntnd 
to  attract  the  attention  of  all  visitors  to 
your  store. 


This  display  unit  is  made  of  heavy 
weight  chipboard  and  is  tastefully 
printed  in  the  familiar  WHITMAN 
blue.  It  measures  approximately  15'/j" 
wide,  7J4"  deep  and  8"  high. 

Future  national  advertising  of  the 
Bookshelf  line  will  feature  die  display 
shelf  as  something  that  collectors  should 
be  looking  for  in  their  dealer’s  stores 
and  hobby  shops. 

An  appropriate  allotment  of  these 
display  shelf  units  has  been  shipped  to 
all  WHITMAN  Coin  Supply  Jobbers. 
Dealers  may  obtain  them  from  their 
local  jobber  source  without  charge.  Be 
sure  to  request  one  of  these  if  you  can 
use  one  to  good  advantage  in  your  store. 

Another  important  sales  aid  for  you  is 
a  series  of  four  up-to-date  ad  mats  for 
your  use  in  newspaper  advertising  and 
catalogs.  The  ad  mats,  together  with 
printed  proofay*>ttnay  lx:  had  with¬ 
out  charge  by  writing  to  the  Coin  Sup¬ 
ply  Division.  WHITMAN  PUBLISH¬ 
ING  COMPANY.  Racine,  Wisconsin. 
The  ads  contained  on  these  mats  arc  all 
standard  newspaper  width  and  cover 
the  complete  series  of  Whitman  Coin 
Supply  items.  These  ads  may  easily  be 
used  in  a  program  of  newspaper  ad¬ 
vertising  covering  one  or  more  of  the 
WHITMAN  products  or  in  a  combined 
catalog  showing  all  of  the  WHITMAN 
line.  Ik*  sure  to  request  the  scries  of 
proofs  before  starting  your  fall  adver¬ 
tising  campaign. 

ADDITIONAL  TITLES 
FOR  BOOKSHELF  LINE 

At  least  fifteen  new  designs  are  being 
scheduled  for  inclusion  in  the  Book¬ 
shelf  album  line.  The  tremendous  popu¬ 
larity  of  this  scries  has  emphasized  the 


fact  that  collectors  now  expect  to  use 
the  Bookshelf  albums  to  house  all  of 
their  coins. 

The  following  titles  have  been  sug¬ 
gested  frequently  enough  to  warrant 
their  addition  as  quickly  as  possible. 
You  may  expect  to  find  them  at  your 
jobbers  within  the  next  thirty  days: 

9411  Liberty  Seated  5*  1837-1873  3  Page* 
9437  Liberty  Seated  10*  1837-1891  4  Pages 

9439  Liberty  Seated  25*  1838-1865  3  Pages 

9440  Liberty  Seated  25*  1866-1891  3  Pages 
9415  Buffalo  Type  50*  1807-1839  4  pages 

9447  Liberty  Seated  50*  1839-1863  4  Pages 

9448  Liberty  Seated  50*  1864-1891  4  Pages 

9453  U.  S  Gold  Type  Set  2  Pages 

9426  Trade  Dollars  3  Pages 

9455  Misc.  tokens  (1  3/16"  hojes)  4  Pages 

9456  Misc.  medals  ( 1  3/8"  holes)  4  Pages 

9513  Canadian  Type  Set  4  Pages 

9515  Canadian  Mint  Sets  (mint 

scaled-8  openings)  4  Pages 

9514  Newfoundland  Type  Set  2  Pages 

9454  Crowns  of  the  World  4  Pages 

The  following  albums  have  all  been 
changed  from  two-page  to  three-page 
albums.  This  allows  the  collector  to  con¬ 
tinue  his  set  for  many  years  in  the  fu¬ 
ture:  9106  Lincoln  Head  Cent  Album; 
9425  Franklin  Half  Dollar  album  and 
9509  Canadian  Half  Dollar  album. 


Many  new  titles  ore  being  printed  on  the  covers 
of  the  8ookshelf  line. 
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